EXPERIENCE AND EXPERTISE

For buying or selling a dental
practice in 2015, the team at
Christie + Co are the people to
see.

With a wealth of experience
and expertise in business sales
and acquisitions, they are
positioned to guide and assist in
achieving goals.

The team of
specialist property
advisors offer owners
and investors alike
an array of bespoke
solutions that cover
all aspects of buying,
selling or financing a
dental practice.

Regulated by RICS
(Royal Institution of Chartered

Surveyors), Christie + Co has
specialists located across the
UK to ensure its clients receive
the best opportunities and the
latest market insight.

For more information call 020
7227 0749.

Christie+Co

BUSINESS INTELLIGENCE
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DIGITAL DENTISTRY

Scott Chennells was looking

to move into the dental trade
and in 2013 worked as a Vita
product demonstrator. During
this time Scott worked closely
with Cerec dentists and became
familiar with CAD/CAM
dentistry.

Scott says “I joined Sirona
because | was inspired by
Sirona’s approach to innovation.
To be part of the digital
dentistry movement and also
to join a company which has
been there from the start has
been a fantastic leap. Sirona’s
passion for innovation radiates
through its employees and this
why [ joined the team and get
involved with the future of

dentistry.”

For more information call
0845 071 5040 or email info@
sironadental.co.uk
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BEST SERVICE AWARD

The Dental Directory has
reached the final’s of the GO
Awards Scotland 2014/15.

Recognising the importance
of public sector buyers, the
Government Opportunities
(GO) Public Procurement
Awards celebrate the success of
individuals and teams across the
procurement profession.

Entered into the Best
Service Award, The Dental
Directory was recognised for its
commitment to its customers
and passion for superior service.

The Dental Directory is proud
of its reputation for fantastic
service and offers free next day
delivery on all orders received
before 5pm, as well as specific

equipment servicing and
maintenance options.

For more information contact
call 0800 585 586 or visit
www.dental-directory.co.uk
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HANDS-ON TRAINING

to their practice.

The course dates for 2015 are
January 8, February 5, March 5
and April 9.

For more information call
01332 268526 email ly@
dentisan.co.uk or visit www.
dentisan.co.uk

Practices can enrol on a
dedicated one-day course
specifically designed to
educate the dental team about
aspects of infection prevention
in dental practices.

This City & Guilds
accredited course blends
theoretical teaching with
hands-on practical learning.
The course also qualifies for
5.5 hours of verifiable core
CPD in infection control
for those registered with the
GDC.

This course takes care of a
practice’s decontamination
training in a single day,
equipping delegates with the
knowledge and skills to return
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INTEGRATED CARE

Endocare understands that it's
not what it says that matters;
it's what it does. As one of the
UK’s leading endodontic referral
centres Endocare is extremely
proud of its caring and
empathetic manner and always
put the patients first.

Its calm, thoughtful and
straightforward approach
instantly puts patients at ease,
so when a high quality and
trusted endodontic specialists
is needed, look no further than
Endocare.

Endocare understands
the importance of clear and
thorough communication
throughout the referral
process, and the skilled and

passionate team of experienced
professionals work together to
become an integral part of a
practice.

For more information call

020 7224 0999 or visit www.
endocare.co.uk

EndoCare
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GOLDEN YEAR

Tepe is a family-owned
company, run by the third
generation and will be
celebrating its 50" anniversary
in 2015.

Early days saw woodcarver
Henning Eklund develop a
triangular wooden dental
stick in collaboration with the
professors of the School
of Dentistry in Malmo.
Henning’s son Bertil
started the manufacture
of toothbrushes in the
1970’s followed by, in
the early 1990’s, the
innovative interdental
brush which quickly
became Tepe’s leading
product. The X-Soft IDB

followed in the mid 2000s

to expand the family range,
catering for gingival trauma and
personal preference and the
Angle, a long-handled IDB a
few years later.

For more information call
01934 710022 or email
infoUK@tepe.com

TePe,

We care for healthy smiles
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